
4.  Look for  exist ing  opportunit ies  within  your  network of  fami ly  and fr iends .
Could  any  of  your  connect ions  use  some ass i s tance  with  the i r  own pro jects?  Th ink  about

the  persona l  and profess iona l  conversat ions  you ’ve  had recent ly .   

5.  Join  a  community  of  l ike-minded entrepreneurs  for  ideas  and support .  
Who do you know who does  what  you  might  want  to  do?  Enter  keywords  on  a  search

eng ine  or  soc ia l  media  to  p inpo int  re levant  groups .  

3.  Test  your  concept  before  invest ing  a  lot  of  t ime and money.  
You may not  need  to  come up  with  a  new idea  at  a l l .  What  successfu l  bus iness  mode ls  do

you see  that  you  might  want  to  rep l icate?  

S I D E  H U S T L E  B R A I N S T O R M

2.  Improve upon a  product  or  service  you a l ready use.
What  improvements  cou ld  you  make ,  b ig  or  smal l ?  

1.  Create  the resource or  service  you wish you had.
What  would  make  your  l i fe  eas ier?  

1/2



8.  Be wi l l ing  to  “t ime hust le”  to  upgrade your  c l ientele .  
What  are  some to-do  i tems  that  have  the  potent ia l  to  he lp  you  grow? Jot  them down and

work  them into  your  schedule .  

9.  Be pat ient  as  you bui ld  (or  rebui ld )  a  foundat ion for  growth.  
What  obstac les  have  you faced  or  cou ld  you  face?  What  i s  your  p lan  for  push ing  through?  

10.  Start  smal l ,  but  be wi l l ing  to  take a  r isk  when i t ’ s  t ime to  go “a l l  in . ”  
At  what  po int ,  i f  any ,  would  you want  to  qu i t  your  day  job?  Note  the  f inanc ia l  ga ins  you

hope to  cons is tent ly  ach ieve  with  your  s ide  hust le  and imagine  what  s teps  you  might  take
persona l ly  and profess iona l ly  when you reach  that  po int .  

7.  Use a  stepping stone s ide  hust le  to  f inance a  b igger  goal .
What  resources  do  you  have  to  s tart  your  s ide  hust le ,  and  what  e l se  do  you  need?

How cou ld  you  come up  with  the  f inances  you  need?  

6.  Ut i l ize  in-person and phone communicat ion to  maximize  your  impact .  
What  are  your  network ing  connect ions ,  sk i l l s ,  and  assets?  Jot  down the  ind iv idua ls

and organ izat ions  that  come to  mind .  
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http://bestcompany.com/business-loans/blog/want-to-start-a-side-hustle

